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Status of NonHaz procurement in the 
Cities

• Information and experiences were gathered from 
cities: Riga, Kaunas, Silale, Gdansk, Västerås, 
Stockholm, Turku



Challenges 

• Information and knowledge
• Commitment
• Financial and resource obstacles
• Operational and administrative environment
• Markets



Information and knowledge
• Lack of knowledge in hazardous substances
• Lack of ”easy to understand” ready made 

criteria and concrete good case examples, lack 
of guidance and instructions

• Lack on knowledge in EU Green Public 
Procurement concept GPP concept is 
confusing and difficult 

• Existing guidelines might be not used  if 
guidelines are too general and lack concrete 
instructions/too detailed and difficult  lack of 
action



Information and knowledge

• Lack of information about the benefits of 
restricting hazardous substances
we need to know the positive effects of 
restrictions/limiting criteria on 
heath/environment motivation to use 
restrictions/criteria
• Lack of knowledge about the less hazardous 

options on market





Commitment

• Lack of commitment
– national political and policy level
– city leadership level

• There is an interest to act but visions or 
strategies are lacking 

• In some Cities only obligatory legal 
requirements are fulfilled  need for more 
strict EU and national legislation





Financial/resource obstacles

• Lack of specialised personnel
• Lack of time  training and implementation 

NonHaz products/services
• Lack of money for products and services 

concrete evidence is needed that NonHaz
products and services have temporarily 
higher price
 Cities have impact on markets





Administrative and operational 
environment

• Everything is done like before
• Balance between products functions and 

hazardous substances (plastic  light material)
• Focus only on invitation for tenders phase 
 dismissing the potential and opportunities 
during the contract period
 follow-up procedures difficult to include to the 
“ready process”





Markets

• It is not permitted or there is no experience 
to have a dialogue with companies  lack of 
information concerning NonHaz options

• There is not enough affordable NonHaz
products an services on the market

Nothing changes without forerunners that 
require safer options!
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